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B About This Series

The Georgia Real Estate Essentials Series
By The Corbin Real Estate Team — Ron & Addison Corbin

Buying or selling a home in Georgia is a big decision—and for most people, it’s the biggest financial
move they’ll ever make. But too often, the process feels overwhelming, confusing, or just plain
frustrating.

That’s why we created this book series.

At The Corbin Real Estate Team, we’ve spent years helping Georgia families buy and sell homes
with clarity, confidence, and a winning strategy. These books are designed to give you straight answers,
practical advice, and a few inside tips—no sales fluff, no confusing jargon.

Each guide in the Georgia Real Estate Essentials Series focuses on a specific moment or challenge in
your real estate journey. Whether you’re buying your first home, prepping for a fast sale, inheriting a
property, or recovering from an expired listing, we’ve got your back.

We wrote these books to:
e Help you make informed, confident real estate decisions
e Show you exactly what to expect at every step
e Share the smart strategies we use every day with our own clients
e And yes—if it feels like a good fit, we’d love the chance to work with you too

This isn’t just another real estate guide. It’s a Georgia-specific playbook, written by two brokers who
live here, work here, and know how to get homes sold in your neighborhood.

Let’s get to it.
— Ron & Addison Corbin
The Corbin Real Estate Team



> Core Real Estate Series — For Every Buyer & Seller

1.

Selling Smart: How to Sell Your Georgia Home Fast & for Top Dollar
Your complete guide to getting the most for your home—without stress or surprises.

The Georgia Home Buyer’s Handbook: What to Know Before You Buy
Avoid costly mistakes and buy with confidence in the Peach State.

Back on the Market: How to Sell Your Georgia Home After It Didn’t Sell the First Time
Learn why your listing expired—and how to get it right the second time around.

From FSBO to Sold: Why Georgia Homeowners Hire the Right Agent (Eventually)
The honest truth about going it alone—and what to do when it’s not working.

The Ultimate Guide to Georgia Real Estate: From Search to Sold
An all-in-one resource for navigating the Georgia market like a pro.

Smart Moves: How to Time Your Georgia Real Estate Transaction Just Right
Buy, sell, and relocate with confidence—without the panic, overlap, or missed opportunity.

The Georgia Land Guide: Buying and Selling Lots, Acreage, and Rural Property the
Smart Way

A practical guide to buying, selling, and evaluating Georgia land—from zoning to perc tests
and everything in between.

¢ Life Events Series — Emotional & Transactional Guidance

8.

9.

Selling Your Georgia Home in a Divorce: A Clear Plan for a Clean Break
Navigate the legal, emotional, and financial complexities of selling during a split.

Inherited Property in Georgia: What to Do When You’ve Inherited a Home
Probate, prep, pricing, and peace of mind—your guide to selling a home you didn’t plan to
own.

10. Downsizing in Georgia: How to Right-Size Your Life Without the Stress

Smart steps for selling your current home and moving into a lifestyle that fits.

»! Lifestyle-Based Guides

11. First-Time Buyer in Georgia? Start Here

Everything a Georgia first-timer needs to know—from financing to keys in hand.

12. Your Empty Nest, Your Next Nest: A Georgia Homeowner’s Guide

Guidance for empty nesters ready to sell, relocate, or reimagine their next chapter.

13. Relocating to Georgia? A Welcome Guide for Newcomers

From neighborhoods to contracts—what new residents need to succeed in Georgia.




~~ Investor & Upscaler Series

14. Real Estate Investing in Georgia: Buy, Rent, Profit
Learn the Georgia-specific rules, risks, and rewards of building your portfolio.

15. Upgrade Without the Overwhelm: Selling & Buying Simultaneously in Georgia
Juggle both transactions like a pro—without losing your sanity or your equity.

‘s Home Prep & Marketing Mini-Guides

16. Stage, Snap, Sell: Prepping Your Georgia Home for a Hot Market
Declutter, stage, and photograph like the pros—for faster, stronger offers.

17. Real Estate Red Flags: What Georgia Buyers Should Watch For
Avoid costly surprises with a keen eye for common listing issues.

18. Your Home’s Secret Value: Small Upgrades, Big Return
Budget-friendly improvements that boost appeal and ROI in Georgia markets.

+ How the Corbin Team is Different - Bonus Titles

19. Behind the Sale: What Georgia Real Estate Agents Really Do for You
A transparent look at how agents earn their keep—and protect your interests.

20. From For Sale to Sold: How We Help Georgia Homeowners Win
Real-world results from the Corbin Team playbook.

21. Our Georgia Real Estate Playbook: How Addison & Ron Get Results
The tools, timelines, and strategies that set our team apart.
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Preface: Why We Wrote This Book

Investing isn’t just about the property. It’s about the plan.

Real estate investing is one of the most powerful tools for building long-term wealth. But for many
would-be investors, it also feels overwhelming, risky, or out of reach — especially when you're trying
to do it right in an unfamiliar market.



We wrote this book because we’ve seen what’s possible.

At The Corbin Real Estate Team, we’ve worked with everyone from first-time landlords buying their
first duplex to seasoned investors adding their tenth rental. And whether the goal was cash flow,
appreciation, retirement, or legacy wealth, we’ve watched real estate in Georgia deliver—when
approached with strategy, clarity, and local insight.

But we’ve also seen where it goes wrong.

We’ve seen buyers chase “hot tips” from YouTube, skip their numbers, or jump into properties that
weren’t aligned with their long-term goals. We’ve seen great people stuck with bad properties,
overwhelmed by management, or blindsided by hidden costs.

That’s why this book exists.

This Is Not a Get-Rich-Quick Book
We’re not going to tell you that investing is effortless. It’s not.

But with the right systems — and a real understanding of how Georgia’s market actually works — it
can be straightforward, scalable, and surprisingly resilient.

You don’t need to be wealthy to start.
You don’t need to know everything to take your next step.
You just need the right map and a reliable local partner.

Why Georgia?

If you’re reading this, you already suspect what many seasoned investors know: Georgia is a real
estate goldmine for the right buyers.

e Metro Atlanta continues to grow with job opportunities, infrastructure, and in-migration.
e Home prices are still accessible compared to many coastal or high-cost markets.
¢ Landlord laws are balanced — clear, fair, and generally investor-friendly.

¢ Tenant demand is strong — from young professionals, remote workers, retirees, and families
alike.

And beyond Atlanta, smaller cities and suburbs like McDonough, Cumming, Fayetteville, and Newnan
are drawing smart investors with low vacancy rates and stable returns.

What You’ll Get in This Book

This is a hands-on, Georgia-specific guide to real estate investing. We’re not just talking theory —
we’re giving you the playbook.

Here’s what to expect:



e How to clarify your goals and create a repeatable investment strategy

e How to run numbers with real-world examples from actual Georgia properties
e How to finance deals, find emerging areas, and spot winning opportunities

e How to navigate local rental laws, tenant screening, and property management

e How to scale, protect, and eventually exit on your terms

@) For Example:

We’ll show you how one of our clients bought a $225K townhome in McDonough, rented it
for $1,850/month, and used the cash flow and equity to purchase a second property less
than two years later — all while working a full-time job.

You’ll find step-by-step explanations, checklists, case studies, and real advice — not just slogans or
fluff.

Who This Book Is For
This book is for:
¢ First-time investors who want to get started but don’t know how
¢ Out-of-state buyers looking to break into the Georgia market
¢ Busy professionals who want passive income but need reliable systems
¢ Small portfolio owners ready to scale intentionally

And honestly, it’s for anyone who’s tired of “advice” that doesn’t apply to their budget, their timeline,
or their real-world concerns.

Let’s Get to Work

Whether you’re buying your first rental or your fifth flip, this book is your partner in the process. We’re
going to break it all down — so you walk away not just feeling more informed, but ready to act.

Because in Georgia, the opportunity is real. And if you’re ready to buy, rent, and profit — this is your
starting line.

Let’s begin.

Ron & Addison Corbin
The Corbin Real Estate Team
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Chapter 1: Georgia’s Investment Landscape
Why Smart Investors Are Turning to the Peach State — and What You Need to Know Before Jumping In

Ask any investor who’s been in the game for more than a minute, and they’ll tell you: markets matter.

You can buy the perfect property with the perfect strategy — but if you’re in the wrong place at the
wrong time, your returns can evaporate faster than sweet tea on a hot summer porch.



That’s why understanding Georgia’s real estate landscape is your first critical step. This chapter gives
you a practical, data-backed look at why investors are flocking to Georgia, where opportunities exist,
and what kind of deals are still possible.

Georgia at a Glance: What Makes the Market So Attractive?

Georgia sits at the crossroads of affordability, population growth, job expansion, and investor-friendly
legislation — a combination that’s hard to beat.

Let’s break it down:
1. ~~ Strong and Diversified Population Growth
e Metro Atlanta gains roughly 60,000+ new residents each year

e Suburbs like Cumming, McDonough, and Fayetteville are booming as people seek affordability
with access

e Colleges, medical centers, tech companies, and film studios continue to attract young
professionals and remote workers

2. [.] Business-Friendly Environment
e Georgia is consistently ranked a top-10 state for business
e Major companies headquartered here: Coca-Cola, Delta, Home Depot, UPS, NCR, and more
e Logistics hubs, film studios, and data centers mean employment is not tied to a single industry
3. 4> Real Estate That Cash Flows (Still)
While many national markets have seen cap rates squeezed to the bone, Georgia still offers:
e 6-8%+ cap rates in the suburbs and smaller cities
e Moderate entry points (homes under $300K are still widely available)

e Demand for rentals far outpacing supply in many counties

Investor Snapshot:
One of our clients purchased a 3-bedroom ranch in Henry County for $249,000 in early
2022. After light cosmetic updates, it rented for $1,925/month. With a 20% down
investment loan, the monthly cash flow after PITI and maintenance reserve was just over
$340/month — and rents in the neighborhood have continued to rise.

Zooming In: Hot Zones for Georgia Investors

Let’s look at a few key zones — with different goals in mind:



M Metro Atlanta Core

¢ Best for: Appreciation potential, walkability, short-term rentals (if allowed)

e Watch for: High property taxes, tight permitting, competition with owner-occupants

e Neighborhoods to watch: West End, Kirkwood, East Point (if STR is your play, know the rules!)
@5 South Metro (McDonough, Stockbridge, Fayetteville)

e Best for: Long-term rentals, low-maintenance townhomes, duplexes

e Why we love it: Prices are still reasonable, tenant demand is strong, and neighborhoods are
stabilizing with pride of ownership

e Rents are stable and homes under $300K are common

@ North Metro (Cumming, Gainesville, Woodstock)
e Best for: Upscale rentals, furnished corporate rentals, midterm stays
e Fast-growing and desirable for families
e Higher prices, but also stronger tenant profiles and resale value

& Small Town & Tertiary Markets (Milledgeville, Carrollton, Griffin)
e Best for: Buy-and-hold or BRRRR strategies
e Pros: Lower price points, often cash purchases, little competition

e Cons: Limited property management options, slower appreciation

What Type of Investor Are You?

Before diving into listings, you need to decide what success looks like.

Here are three common investor profiles we work with:

1. < Cash Flow Focused

Your goal is monthly income, possibly to supplement retirement or replace a paycheck.

Look for: Modest single-family homes or duplexes in solid rental zones. Avoid over-
improving. Focus on maintenance-efficient properties with long-term tenant appeal.

2. ¥’ Appreciation Driven
You’re looking to hold and sell after 5-10 years, banking on rising values and neighborhood growth.

Look for: Transitional areas, homes with ADU or Airbnb potential (where allowed), or light
fixer-uppers in high-demand school districts.



3. ~~ Scale-Minded Strategist
You’re planning to build a small-to-medium portfolio and want repeatable systems.

Look for: Uniform product types (e.g., 3/2 ranches under 1,600 sq ft), low HOA
restrictions, and easy access to the trades, managers, and tenant pools you’ll use again and
again.

Don’t Get Lured by “Deals” That Don’t Fit
Not every cheap house is a good investment.
Some properties look great on paper... until you realize:
e The area has no rental demand
e The HOA bans rentals
¢ Insurance is sky-high due to location or property age
¢ Resale options are limited, even if rents are strong

This is where local expertise saves you time and money. We vet areas, cross-check laws, analyze
comps, and pull real numbers — not wishful thinking.

Summary: Georgia Is a Fertile Market — But Strategy Comes First

Georgia offers accessible entry points and real rental demand
Metro Atlanta is still expanding — and suburbs are thriving

Your investing goals dictate where and what you should buy

A local team helps you navigate the line between “deal” and “dud”

In the next chapter, we’ll help you define your investment goals — and reverse-engineer
the strategy to meet them.
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Chapter 2: Setting Your Investment Goals
How to Stop Chasing Deals and Start Building the Portfolio You Actually Want



Before you chase listings, talk to lenders, or crunch numbers, stop and ask yourself one foundational

question:
Why are you investing in real estate?

The answer shapes everything — from the neighborhoods you consider to the financing you use, the
condition of homes you’ll accept, and even how you exit years down the road.

In this chapter, we’ll help you define your goals with clarity, translate those goals into measurable
metrics, and match them to specific Georgia-based investment strategies.

This is where guesswork turns into a game plan.

© Why Clear Goals Matter More Than You Think
Without clear goals, here’s what happens:
e You chase properties that don’t fit your life or risk tolerance
e You over-renovate for the area or under-budget for repairs
¢ You hold too long, sell too soon, or miss the upside entirely
e You burn out because your expectations weren’t realistic

True Story:
One of our clients bought a small house in McDonough thinking they’d flip it. But they had
a full-time job, underestimated the rehab timeline, and ended up renting it out instead.
Luckily, the rent covered the mortgage and turned a would-be mistake into a solid long-
term hold — but it taught them the importance of picking a strategy first.

> Step 1: Choose Your Primary Investment Objective
There are many reasons to invest — but they usually fall into three core categories:
1. Cash Flow
You want monthly income — ideally starting now.

Cash flow investments are all about net income after expenses. Think:

e Turnkey rental homes

e Modest duplexes or quadplexes

e Properties in high-rent, low-tax areas (we'll show you where to look)

§ Target Return: Net $250-$500/month per property
Horizon: Hold 3—15+ years
Effort: Moderate — stable tenants and low-maintenance are key




2. Appreciation

You want long-term wealth growth through rising property values.
Appreciation-focused investing works well in areas where:
e Major development is happening
e Schools, infrastructure, and jobs are attracting new residents
e Prices are still rising, even if cash flow is tight

¢ Target Return: 5-10% equity gain per year
Horizon: 5-10 years minimum
Effort: Varies — many appreciation plays require renovations or higher turnover

3. Portfolio Scaling / Wealth Building

You’re looking to acquire multiple properties and eventually live off the income, sell
strategically, or retire early.

This strategy blends cash flow and equity growth — and often uses:
¢ Reinvestment of profits (BRRRR or cash-out refi)

e Systematic property types (e.g., “buy the same floorplan across 3 counties”)

e Strong vendor/management relationships

¢ Target Return: Steady compounding through leverage and reinvestment

Horizon: 10-30+ years
Effort: High upfront, but scalable with the right systems

=} Step 2: Reverse-Engineer the Math

Let’s take those goals and translate them into real numbers using Georgia property profiles.

@, Example: Cash Flow Investor

Goal: $1,000/month in net passive income

Target: $250/month net per door

Strategy: Buy 4 properties over 3 years that each generate $250 in cash flow
Area: South Metro (Henry or Clayton County)

Typical deal: 3-bed, 2-bath house under $275K, renting for ~$1,850/month
Plan: 20% down conventional loans, hire property manager, hold 10+ years

~~ Example: Appreciation Investor

Goal: Build $100K in equity in 5 years
Strategy: Buy in a growing corridor (e.g., South Forsyth, near Lake Lanier), make minor

upgrades, ride market growth



Area: Cumming, Buford, Dawsonville

Typical deal: $350K starter home in fast-appreciating school district
Exit plan: Sell or 1031 into multifamily

> Step 3: Document Your Plan — So You Stick to It
Write this down somewhere accessible:

e My primary investing goal is:

e [ am aiming to buy: ____ property/properties in the next ___ months
e [ want to earn/grow: $ per month/year or $ in equity

e My preferred markets:

e My deal-breakers:

e My available budget: $ down/ $ purchase price

@ Investor Insight:

The more specific you are, the easier it is to say “no” to the wrong deals — and stay
focused on the right ones.

Summary: Clarity Today = Better Decisions Tomorrow

Real estate investing without clear goals leads to wasted time and money
Your strategy (cash flow, appreciation, scaling) should guide every step
You can build a repeatable, local investment plan that aligns with your life
We help you clarify your numbers, pick your path, and stay on track

In the next chapter, we’ll show you how to analyze deals using simple metrics and real
Georgia examples — so you can separate the winners from the wishful thinking.



Cap GRM

DON'T
GUESS. [—
ANALYZE.

Chapter 3: Understanding the Numbers

How to Analyze Georgia Investment Properties Like a Pro (Even If You’re New to This)

If there's one thing that separates confident investors from hopeful dabblers, it's this: they know their
numbers cold.

Not because they’re financial wizards.
Not because they’ve memorized formulas.
But because they’ve learned how to evaluate properties based on reality — not emotions.

In this chapter, you’ll learn how to run the numbers that actually matter for Georgia investors,
understand what good deals look like in today’s market, and avoid the traps that trip up rookies and
pros alike.

Start Here: The Three Key Investment Metrics
There are dozens of ways to slice the math, but these three are foundational:
1. Cap Rate (Capitalization Rate)
Cap Rate = Net Operating Income + Purchase Price
Use this to compare the income potential of similar properties regardless of financing.

e Asolid cap rate in Georgia right now (2024-2025): 6%—-8% for single-family rentals



Higher cap rates may indicate higher risk areas or deferred maintenance

Use cap rate for comparison, not cash flow

Example:

Home price: $250,000

Annual rent: $21,600 ($1,800/month)

Annual expenses: $6,000 (taxes, insurance, maintenance, PM fees)
Net Operating Income (NOTI): $15,600

Cap Rate: $15,600 + $250,000 = 6.24%

2. Cash-on-Cash Return

CoC = Annual Cash Flow + Total Cash Invested

This tells you how hard your actual money is working.

Let’s say you put 20% down on a $250K house:

Down payment: $50,000

Closing costs: $5,000

Minor repairs: $5,000

Total cash invested: $60,000
Annual cash flow: $3,000

CoC return: $3,000 + $60,000 = 5%

In Georgia, 4%—-8% CoC is common for buy-and-hold rentals in stable areas.

3. Gross Rent Multiplier (GRM)

GRM = Purchase Price +~ Annual Rent

This is a quick screening tool — lower is better.

Example:
$240,000 property + $21,600 annual rent = GRM of 11.1

A GRM of 8-12 is generally decent in Georgia, but it depends on area and condition.

® Don’t Forget These “Invisible” Costs

Many first-time investors miscalculate because they forget:

e Vacancy rate: Assume 5%—8% vacancy annually

e Property management: Expect 8%—-10% of monthly rent



¢ Maintenance reserves: Budget at least $50—$100/month depending on property age
¢ Capital expenditures (CapEx): Set aside for major repairs (roof, HVAC, water heater)

@ Investor Reality:

A $1,900/month rental isn’t truly $1,900 in income. After all costs, it might net closer to
$1,100-$1,200/month — and after mortgage, you might see $250-$350/month in actual
cash flow. Know that number before you buy.

*s A Simple Georgia Deal Breakdown

Let’s run an example using a typical suburban rental:
e Location: McDonough, GA
e Type: 3BR/2BA single-family home
e Purchase Price: $265,000
e Down Payment (20%): $53,000
e Loan Amount: $212,000
e Interest Rate: 7%
e PITI (Monthly): ~$1,720
e Rent: $1,950/month
e Property Management: $156/month
e Vacancy & Maintenance Reserve: $200/month
e Cash Flow: ~$1,950 - $1,720 - $156 - $200 = —-$126/month

Not great, right? But if you self-manage, or buy slightly lower at $250K, or find rent at $2,050/month
— you could flip to pesitive cash flow.

This is why every number matters. Small shifts can mean the difference between
profit and pain.

Tools We Use (And You Can Too)

¢ BiggerPockets Rental Calculator — great for quick deal screening

¢ DealCheck.io — excellent for comparing multiple properties and exporting reports

¢ Your Own Spreadsheet — build your own sheet so you can adjust and test variables live

e Ask Us —we’ll send you a copy of our Georgia-specific investment analyzer




Summary: Run the Numbers or the Numbers Will Run You

Learn to calculate Cap Rate, CoC Return, and GRM — and know which matters most for your goal
Always include vacancy, PM fees, maintenance, and CapEx in your cash flow

Real-world returns in Georgia are still solid — if you buy wisely

We help you model deals in real time with real data — no guesswork

In the next chapter, we’ll explore how to finance your investment in Georgia — from
conventional loans to investor-focused financing strategies.
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Chapter 4: Financing Your Investment
How to Fund Your Georgia Property the Smart Way — Even If You’re Not Sitting on a Fortune

One of the biggest myths in real estate investing is that you need to be rich to get started. The truth is
financing is the fuel of nearly every real estate portfolio.

Whether you're buying your first rental or your fifth, the key is to match the right loan product to the
right strategy — and understand what lenders expect from you as an investor.

In this chapter, we’ll break down your financing options, show you how investors structure deals here
in Georgia, and offer pro-level tips to position yourself for approval, speed, and success




¢ Start Here: What Lenders Want From Georgia Investors
When applying for financing on an investment property (vs. your personal home), lenders will look for:
¢ Stronger credit (typically 680—700+ minimum)
e Higher down payments (usually 15-25%)
e Cash reserves (for vacancies, repairs, etc.)
¢ Rental income projections or leases in place
e Verifiable income if using conventional or DSCR loans

@ Investor Insight:
Financing investment properties is less about emotion and more about risk mitigation.
Lenders want to know: if things go sideways, will you still be okay?

&, Common Financing Options for Georgia Investors

Let’s explore the primary tools real estate investors use — and when each is appropriate:

1. Conventional Investment L.oans
Best for: Long-term holds, newer investors, clean credit and income
e Backed by Fannie Mae/Freddie Mac
e Typically requires 15-25% down
e Fixed rates, 30-year terms
e Requires personal income documentation
¢ Limited to 10 financed properties per individual

Georgia Numbers:
For a $275K rental with 20% down, expect $55K out of pocket, plus closing costs ($5K—
$7K). At today’s interest rates (6.5%—7.5%), monthly P&I will be around $1,400.

Pros: Predictable, low rates, good for buy-and-hold
X Cons: Full documentation required, debt-to-income ratio matters

2. DSCR Loans (Debt-Service Coverage Ratio)
Best for: Investors who want the property to qualify — not their personal income
e Based on property’s income, not borrower’s W-2s or tax returns

¢ Minimum DSCR is 1.0-1.25 (i.e., rent must cover PITI + some margin)



e 20-25% down typically required
o Slightly higher interest rates than conventional (7—9%)
e Great for scaling or self-employed borrowers

@ Georgia Application:
A $300K home renting for $2,100/month with PITTI of $1,650 = DSCR of 1.27. That works.

Pros: Flexible, ideal for full-time investors
X Cons: Higher rates, must buy cash-flowing deals

3. Commercial Portfolio Loans
Best for: Buying 5+ units or bundling multiple properties under one loan
e Offered by local/regional banks

e Often shorter terms (5—10 year balloon, 20-25 year amortization)

e Flexible underwriting
e Good for LLC purchases and larger portfolios

& Pro Tip:
In Georgia, some banks like Ameris Bank or Cadence offer excellent small portfolio
programs for local investors.

Pros: Great for scaling, customizable terms
> Cons: May require stronger balance sheet, variable terms

4. Hard Money Loans
Best for: Flips or BRRRR deals where you plan to refinance quickly

e High interest (10—12%-+), short-term (6—12 months)
e Fast closings (as little as 5-7 days)

e Lender cares about the deal, not your financials

¢ Often covers purchase + rehab at 70-80% ARV

\. BRRRR Example:
Buy distressed home for $140K
Spend $30K on rehab
Refi at $230K ARV
Refi out the hard money loan into a DSCR or conventional loan

Pros: Speed, flexibility, leverage
X Cons: Expensive if you hold too long, refi risk



5. Creative Financing

Includes seller financing, subject-to, lease options

Great for off-market deals, motivated sellers

Can reduce your cash needed at closing

Must be approached ethically and legally

Requires education and often attorney involvement

Client Case Study:
We helped a buyer in Fayetteville secure seller financing on a $260K property with just

10% down. The seller was retiring, didn’t want the tax hit, and liked the idea of steady
interest income. Win-win.

Getting Lender-Ready: What to Do Before You Apply

1. Pull your credit and resolve any dings

2. Document your income, even if you’re using DSCR (just in case)

3. Save beyond your down payment — for closing costs, reserves, and emergencies

4. Talk to us — we’ll match you with local investor-savvy lenders who know the Georgia market
inside and out

Summary: The Right L.oan Can Make or Break Your Investment

Georgia investors use a wide range of financing tools — conventional, DSCR, portfolio, hard
money

The best loan depends on your strategy: hold, flip, scale, or BRRRR

Smart financing is about matching the deal to the right terms, not just chasing rates

We connect our clients with investor-friendly lenders every week — and we walk the process with
you

In the next chapter, we’ll break down where to buy in Georgia — from high-yield zip
codes to appreciation hotbeds.
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Chapter 5: Where to Buy in Georgia

The Smart Investor’s Guide to Picking the Right Market (and Property Type) for Your Goals

Georgia has over 150 counties, thousands of neighborhoods, and real estate opportunities ranging from
$50K rural houses to $5M apartment buildings.

So... where should you buy?
The short answer: it depends on your strategy — but you’re not alone in figuring that out.

In this chapter, we’ll walk you through the top investment areas across Metro Atlanta and beyond,
highlight what types of properties work well in each, and help you match the market to your investment
goals.



© First, Know the Three Types of Investment Markets
Before we dive into local geography, here’s a quick framework:
1. Appreciation Markets

Think: growth, job hubs, gentrifying neighborhoods
Best for: long-term equity plays, flipping, short-term rentals

2. Cash Flow Markets

Think: stable rents, lower prices, solid tenant bases
Best for: monthly income, BRRRR, first rental purchases

3. Balanced Markets

A mix of appreciation + cash flow
Best for: buy-and-hold investors who want stable returns and growth upside

¢ Metro Atlanta: A Market of Micro-Markets

Let’s break down some of the most investable areas around the Atlanta metro — including a few
standout regions close to your office locations in McDonough and Cumming.

§4 South Metro: Cash Flow & Tenant Stability
(Cities: McDonough, Stockbridge, Fayetteville, Griffin, Hampton)
e Entry-level pricing: $225K-$325K
e Rent ranges: $1,500-$2,100
e Tenant base: Working-class families, city commuters, small business owners
¢ Investor profile: Long-term buy-and-hold, BRRRR, small multis

Investor Example:
A client purchased a 4BR home in McDonough for $265K. After $8K in cosmetic
improvements, it rented for $1,975/month with minimal vacancy. Cap rate after expenses:
6.8%.

Pros: Affordable, high rent-to-price ratios, low property taxes
X Cons: Slower appreciation, HOA restrictions in some neighborhoods

3 North Metro: Stability & Equity Growth

(Cities: Cumming, Woodstock, Buford, Gainesville)

e Entry-level pricing: $300K-$450K



e Rent ranges: $1,800-$2,800
e Tenant base: Families, tech workers, top-rated school seekers
e Investor profile: Mid- to long-term hold, furnished midterm rentals, high-resale potential

& Investor Tip:
The Lake Lanier corridor offers potential for midterm and long-term furnished rentals —
especially in areas with corporate or medical tenants.

Pros: Desirable school districts, strong resale demand, low vacancy
X Cons: Higher buy-in price, thinner cash flow margins

_*~ Emerging Urban Markets
(Cities: East Point, West End, Chamblee, parts of Decatur)
e Entry-level pricing: $250K—-$400K
¢ Rent ranges: $1,600-$2,400
e Tenant base: Students, creatives, professionals
¢ Investor profile: Rehabbers, Airbnb/MTR investors, long-term appreciation seekers

/\ Note: Many municipalities (like Atlanta) have strict short-term rental laws. If you're
aiming for Airbnb, check local rules first.

Pros: Equity growth potential, tenant demand, walkability
X Cons: Gentrification risk, property condition variability

@ Tertiary & College Towns

(Cities: Carrollton, Milledgeville, Rome, Statesboro)

Entry-level pricing: $100K-$225K

Rent ranges: $850-$1,500

Tenant base: Students, retirees, blue-collar workers

Investor profile: BRRRR, duplexes, single-family portfolios

Investor Snapshot:
We helped a buyer pick up 3 houses in Carrollton for under $500K total. All three rented
within 30 days, averaging $1,250/month. Self-managed with a local handyman on retainer.

Pros: High yields, minimal competition, value-add opportunities
X Cons: Limited resale pool, lower appreciation




How to Match Area to Strategy

Strategy Target Market Type Recommended Areas
Cash Flow Focus Lower-priced stable areas = McDonough, Griffin, Carrollton
Appreciation Gentrifying or high-demand East Atlanta, Cumming, Woodstock
Midterm/Airbnb Business hubs & lifestyle =~ Cumming (Lake Lanier), Fayetteville
BRRRR Value-add lower-cost zones Griffin, Milledgeville, parts of Clayton
Long-Term Hold Balanced suburban districts Buford, Fayetteville, Henry County

Watch These Variables Before You Buy

e HOA rental restrictions

County-level landlord laws and eviction timelines

Flood zones / insurance costs

Local tax rates (some cities have surprisingly high millage rates)

School zones (even for rentals, they impact rentability)

Summary: The Right Deal Depends on the Right Zip Code

Don’t chase price — chase performance that matches your goal
South Metro = cash flow; North Metro = stability/appreciation
College towns and rural edges offer portfolio-building potential
Let us help you zero in on areas that align with your priorities

In the next chapter, we’ll walk you through how to approach the buying process with an
investor’s mindset — from due diligence to negotiations.
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Chapter 6: The Buying Process — With an Investor’s Lens
How to Buy Real Estate in Georgia Like a Business Owner, Not a Homebuyer
Buying an investment property isn’t the same as buying your personal residence.

It’s not about how the kitchen makes you feel or whether the backyard is perfect for a barbecue.
It’s about numbers, risks, and opportunities — and making a decision that supports your financial
goals.

In this chapter, we’ll walk through the Georgia homebuying process from start to finish — but with
an investor’s mindset. You’ll learn what to look for, what to negotiate, and what to avoid.

Step 1: Get Pre-Approved — Investor Style
Before you make offers, line up your financing. You’ll want to:
e Decide whether you’re using conventional, DSCR, or another financing method
e Gather your documents (tax returns, bank statements, rent projections)
e Talk to a lender who understands Georgia investment deals

Investor Tip:
Not all lenders are created equal. We work with investor-savvy loan officers who know how
to structure deals for rental income, multiple properties, and even BRRRR strategies.

Step 2: Define Your Buy Box
A clear buy box saves time and money. It’s your “deal filter.”
Example Buy Box:

e Price: $225K-$300K

e Area: Henry County or Clayton County

e Type: 3BR/2BA SFH, built after 1995

e HOA: No rental restrictions

e Rent Potential: $1,800+

¢ Condition: Light cosmetic updates only

@ Stick to your box. If a property doesn’t fit — even if it’s “close” — let it go.

@, Step 3: Analyze the Deal — Not Just the Listing

Once a property meets your box, dig deeper:



Check rent comps — not list prices, but leased rates in the area

Run your cash flow analysis (see Chapter 3)

Research taxes, insurance estimates, HOA fees

Walk the property — or send a trusted inspector — with your investor goggles on

=} Case Study:

One investor was tempted by a $240K home in Griffin. It “looked great” — but taxes were
$4,200/year, HOA banned rentals, and nearby comps only supported $1,600 in rent. After
we ran the numbers, he passed — and bought a better deal 3 miles away.

4 Step 4: Write a Strong (But Strategic) Offer

In Georgia, we use the GAR (Georgia Association of REALTORS®) Purchase and Sale Agreement. As
an investor, you want:

Inspection contingency (7-10 days recommended)

Due diligence period — allows you to walk for any reason (not just condition)

Financing contingency, if applicable

Flexible closing to accommodate 1031 exchanges, tenant transitions, etc.

Pro Tip:
Sometimes you win a deal not by paying more — but by offering clean terms. Quick
inspection, firm close date, and proof of funds go a long way in Georgia.

Step 5: Handle Due Diligence Like a Boss

This is your chance to verify everything:
¢ Hire a professional inspector — even on newer homes
e Check HVAC age, roof life, water heater, foundation
e Walk the neighborhood at different times of day
¢ Confirm zoning and rental laws
e Review the seller’s disclosure and ask questions

If something feels off — this is your time to renegotiate or walk away.

< Step 6: Prepare to Close

Once you're past contingencies, it’s go time:



Finalize financing and appraisal

Get your landlord insurance policy ready (not homeowner’s)

Choose your property manager if you’re not self-managing

Set up utilities and get ready for a tenant move-in or light rehab

&) Investor Mindset: Questions to Ask at Every Stage
e Will this property cash flow under conservative assumptions?
e How does this deal fit my portfolio (or start one)?

e Can I replace myself easily if I want to scale (property manager, cleaner, handyman)?

e What’s my Plan B if the market shifts or the unit sits vacant?

Summary: Buy the Numbers, Not the Wallpaper

Pre-approval and a clear buy box keep you focused

Run numbers before getting emotionally attached

Use due diligence to protect yourself, not just check boxes

Work with professionals who know how to close investment deals in Georgia

Next up, we’ll show you how to rent your property out — legally, profitably, and with
fewer headaches.



Chapter 7: Renting It Out

How to Find Great Tenants, Stay Legal, and Maximize Monthly Income in Georgia

You bought the property — congratulations!

But the real performance of your investment starts now. Because a vacant property doesn’t cash flow.
And the wrong tenant? That can cost you more than you’d think.

This chapter is all about the operational side of investing — how to rent out your Georgia property in a
way that keeps income flowing, headaches minimal, and compliance airtight.

Whether you plan to self-manage or hire a professional, the steps we cover here are essential.



4> Step 1: Decide How You’ll Manage
You’ve got two main options — and both can work depending on your time, location, and personality.
Option 1: Self-Manage
Best for: Local owners, smaller portfolios, hands-on types
You’ll handle:
e Marketing and showings
e Applications and lease signing
e Rent collection and maintenance calls
e Legal compliance

Pros: Save 8-10% monthly, total control
X Cons: Time-consuming, emotionally draining, higher risk of mistakes

Option 2: Hire a Property Manager
Best for: Out-of-town owners, anyone who wants passive income
They’ll handle:

e Pricing and marketing

e Screening and leasing

e Rent collection and tenant communication

e Legal notices and evictions (if needed)

e Year-end tax documents

Pros: Less stress, better tenant relationships, scalable
> Cons: Monthly fee (typically 8-10% of rent), upfront lease fee (~1 month’s rent)

&3 Investor Advice:
Even if you start out self-managing, build relationships with property managers early.
When it’s time to scale, you’ll want a reliable partner.

~~ Step 2: Set the Right Rent

In Georgia, rents vary drastically block by block. Setting the right number means:
e Reviewing leased comps (not just current listings)
e Factoring in condition, square footage, school district

e Watching out for seasonal swings (summer = best time to list)



Investor Example:
We listed a renovated 3/2 in McDonough at $1,950. A nearly identical home 2 streets over
with no updates sat for weeks at $2,100. Small pricing tweaks = faster leases.

+* Step 3: Screen Tenants Thoroughly (and Fairly)
Tenant screening is part science, part art. But it must also be 100% Fair Housing compliant.

Here’s what to check:
e Credit score (usually 600+ for standard rentals)
e Income (2.5-3x rent minimum)
e Criminal and eviction history
¢ References and rental history
e Employment verification

@ Never discriminate based on race, religion, familial status, disability, gender, or
national origin. Georgia follows federal Fair Housing laws strictly.

Tip: Use screening platforms like Avail, TurboTenant, or your PM’s software.

47 Step 4: Use a Rock-Solid Lease
Don’t download a generic lease. Georgia leases should include:

Clear rent due dates and late fees

Repair responsibilities

Notice requirements (typically 60 days for landlords, 30 for tenants)

Pest control and utilities

Rules for subletting, pets, smoking, etc.
e Default and eviction terms

Pro Tip: We use Georgia Association of REALTORS®-approved leases — legally vetted and
specific to our market.

Step 5: Prep the Property for Tenants
Before move-in, complete a checklist:
e Deep clean

e Change locks



e Check smoke/CO detectors
e Confirm HVAC, plumbing, and appliances are functional
e Take timestamped photos for your move-in inspection report

You want a good first impression — and documented condition for when they move out.

<¥ Step 6: Collect Rent and Handle Issues
If self-managing, use Zelle, AppFolio, Buildium, or other portals to:
e Collect rent electronically
e Track late payments
e Store lease documents and communication records

Set firm expectations from Day 1.
It’s easier to relax rules later than to tighten them once problems arise.

Georgia Landlord Laws: Know the Basics

e No license required to rent your own property

¢ Evictions require legal filings (magistrate court) — not self-help
e Must give proper notice for entry and non-renewal

e Landlord is responsible for providing safe, habitable housing

/\ Reminder: Landlord-tenant laws can vary slightly by county. We keep you updated on
local ordinances.

@9 Case Study: Why Property Management Made Sense

One investor bought 2 homes in Cumming. After one no-show and a broken A/C call at 10pm, she
hired a property manager. Within 2 weeks, both homes were rented — and she now gets monthly
statements, no calls, and 1099s at year-end.

She happily pays the 9% fee and says, “Now it feels like passive income.”

Summary: Set the Stage for Profitable, Peaceful Tenancy

Choose self-management or a PM based on your bandwidth and risk
Price competitively based on data — not hope
Screen thoroughly and fairly, every time



Use legal leases, clear communication, and documented inspections
We can help place tenants, manage listings, and refer top-tier PMs statewide

Next up, we’ll show you how to protect your investment — with smart ownership
structures, risk buffers, and legal strategies.



Chapter 8: Protecting Your Investment

How to Structure, Shield, and Sustain Your Georgia Real Estate Portfolio

Real estate can be one of the most stable and rewarding assets in your financial plan — but only if it’s
properly protected.

Because the truth is, it only takes one lawsuit, one fire, one burst pipe, or one vacancy to undo years of
profit if you’re not prepared.



This chapter covers everything you need to know about owning rental property safely and

strategically in Georgia — including LLCs, insurance, reserves, and practical steps that serious
investors don’t skip.

Step 1: Decide How to Hold Title
For investors, there are generally three options:
e Personal name
e LLC (Limited Liability Company)
e Trust or partnership entity (for advanced planning)
+ Why Use an LLC?
An LLC helps separate your personal finances from your investment property. That means:

¢ If someone sues over something at the property, they can’t go after your house, your savings, or
your other assets

e You can file taxes separately, structure your portfolio, and grow intentionally

o It looks more professional when dealing with contractors, tenants, or partners

@ Georgia Tip:

You can form an LLC in Georgia online through the Secretary of State for about $100.
Work with a CPA or attorney to structure it properly — especially if you plan to own
multiple properties.

Pros: Liability protection, professionalism, scalability
X Cons: Slightly higher accounting/tax filing complexity

Step 2: Get the Right Insurance Coverage
Rental properties require a landlord policy, not a homeowner’s policy. Here’s what you’ll need:
4> Dwelling Policy (DP-3)
e Covers damage from fire, storms, vandalism, etc.
e Usually includes loss of rent if the unit is uninhabitable
e Should include $300K-$1M in liability coverage (or more)
< Optional Add-Ons:
¢ Umbrella policy: Extra protection over your base liability
¢ Equipment breakdown: Covers HVAC and systems failure

¢ Sewer backup and flood: Especially in older areas



Work with a Georgia insurance agent who understands landlord policies — especially if
you own in different counties with varying risks.

i Step 3: Build Your Reserve Fund

Even cash-flowing properties need a cushion.

We recommend:
e $2,500-%5,000 per door in liquid reserves
e More if the property is older or in a high-turnover area
¢ Replenish after large repairs or tenant transitions

This buffer protects you from:
e Vacancies
e Repairs (roof leaks, water heaters, appliances)
e Emergency tenant relocations or legal fees

@ Investor Practice:
Many successful Georgia investors keep a dedicated “CapEx + Emergency” fund in a high-
yield savings account, separate from personal funds.

I Step 4: Know the Legal Basics (Or Work with Pros Who Do)
Landlord-tenant laws in Georgia are relatively fair — but you’re still running a legal business.
What to know:

e You can’t lock out a tenant without a court order

¢ You must maintain habitability (heat, running water, smoke detectors)

¢ You should have documented leases, screening, and communication records

¢ You may need to register with the city/county as a landlord (varies)
We recommend you:

¢ Build a relationship with a local real estate attorney

e Keep a clean folder (physical or digital) for each property

e Consult professionals for lease reviews, evictions, or legal disputes




9 Real-World Example: How One Landlord Averted Disaster

An investor in Fayetteville had a tenant leave a candle burning, starting a fire in the kitchen.
Because he had the right landlord policy with loss-of-rent protection, his home was restored, and he

collected 3 months of rent while repairs were underway. No financial loss — and a reminder of why
insurance and reserves matter.

Bonus: Organize for Scale
As you grow, your systems should too.
Simple ideas:
¢ Use QuickBooks, Stessa, or RentRedi to track income/expenses
¢ Open a dedicated bank account for each property or LL.C
e Set reminders for annual inspections, lease renewals, and tax filings
e Maintain a go-to vendor list (handyman, HVAC, plumber, etc.)

Pro Tip: We offer a customizable “Investor Tool Kit” to our clients with ready-to-use
spreadsheets, checklists, and local contractor recommendations.

Summary: Playing Defense Pays Off

Use an LLC (or other entity) to separate personal and property risk
Carry the right insurance — and understand your policy

Keep reserves — they’re your private safety net

Document everything and partner with pros when in doubt

As you scale, systems protect your peace of mind (and your profits)

Up next: we’ll show you how to grow beyond your first property — and build a
portfolio that funds your future.



FREEDOM

Chapter 9: Scaling Up

How to Grow from One Property to Many — Without Burning Out or Going Broke
Buying your first investment property is a huge step. But what comes next?

For many Georgia investors, the goal isn’t just to own a rental — it’s to build a portfolio that creates
real freedom: financial independence, early retirement, or legacy wealth.

But scaling requires more than ambition. It requires a plan, a process, and the right partners.

This chapter is your roadmap to growing your investment portfolio wisely — whether your goal is 3
doors or 30.



~~ Step 1: Decide What “Growth” Means for You
Before you chase your next property, define your version of success.
¢ Do you want more cash flow to replace your job income?
¢ Do you want to build equity and sell later for a lump sum?

¢ Do you want to create generational wealth for your kids or heirs?
@ Investor Tip:

Some of our clients aim for “5 by 50” — five rental properties by age 50, with enough net

cash flow to supplement or replace their salary. Others scale faster, flipping or BRRRRing
their way to 10+ units in under 5 years.

=) Step 2: Build a Repeatable Deal Profile

Smart investors don’t reinvent the wheel every time. They find a strategy that works — and duplicate
it.

Example:

One of our clients focuses solely on 3-bed, 2-bath homes in McDonough under $300K.

They know the rehab numbers, rent range, tenant profile, and resale comps by heart. This
allows them to act quickly and confidently.

Your ideal deal might be:
e Single-family homes under $275K in Fayetteville
e Townhomes in HOA-free zones in Stockbridge
e Duplexes in Griffin near the college

e Properties with room for an ADU or basement apartment

& Step 3: Systematize Everything

If you’re doing everything manually, growth will burn you out. Build systems that do the heavy lifting:

Operations
e Use software (like Stessa, Buildium, or AppFolio) to track income/expenses
e Automate rent collection and maintenance requests

o Keep digital records for every property

Financial

¢ Open a dedicated bank account for each LL.C or property group



e Track CapEx, reserves, and recurring expenses

e Meet quarterly with your CPA to plan tax strategy (e.g., depreciation, cost segregation)
. Vendor Network

e Maintain a list of go-to contractors: handyman, HVAC tech, electrician, cleaner

e Hire a great property manager if you plan to be hands-off or scale rapidly

I Step 4: Use Smart Financing to Grow
You don’t have to save 20% down every time. Scaling investors often use:

¢ BRRRR strategy (Buy, Rehab, Rent, Refinance, Repeat)

Equity from existing rentals (cash-out refi or HELOC)

DSCR loans (where rental income qualifies, not your W-2)

1031 exchanges to sell and defer taxes while upgrading

@ Georgia Example:
An investor in Cumming used a cash-out refi from a townhome to fund a down payment on
a duplex in Gainesville — effectively buying property #2 using the equity growth from
property #1.

Step 5: Scale Smart, Not Fast

Growth for its own sake can backfire. Every property should make sense on its own — and for your
portfolio.

Ask:
e Does this add diversity to my portfolio (location, tenant type)?
¢ Is my infrastructure (banking, taxes, PM, repairs) ready for this?
o If the market tightened tomorrow, would I regret this purchase?

® Don’t chase doors. Chase returns, predictability, and alignment with your goals.

@) Case Study: How One Investor Hit 7 Doors in 5 Years

After buying a townhome in Stockbridge in 2020, one of our clients made a plan:
¢ Reinvest all cash flow into reserves
e Use appreciation to do a cash-out refi

e Buy one property per year, focusing on ease of management and strong rents



e Keep the same handyman, cleaner, and PM for all properties

By 2025, they owned 7 units — all cash-flowing, with stable tenants and minimal vacancy.

The secret? Consistency, not speed.

Summary: Growth That Feels Good (and Makes Sense)

Scaling is about repeating what works — not starting from scratch every time
Systems, vendor relationships, and financial tracking matter more with each door
Use leverage strategically — and know your exit before you enter

We help clients scale smartly, not just quickly — with local insight and support

In the next chapter, we’ll explore your exit strategies — how and when to sell, refinance,
exchange, or retire properties for maximum gain.
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Chapter 10: Exit Strategies

How and When to Sell, Refinance, or Restructure Your Georgia Real Estate Investments
Every investment should begin with the end in mind.

Whether you plan to pass properties down to your children or 1031 into a beach house one day, your
real estate exit strategy matters — a lot.

A great purchase gets you in the game.
A smart exit locks in your win.

In this chapter, we’ll help you define your endgame, explore different exit options available in Georgia,
and show you how to avoid common mistakes that investors make when it’s time to cash out (or not).

© Start Here: What’s Your Long-Term Goal?
Your exit strategy should match your desired outcome. Ask yourself:
¢ Do I want steady income for life?
e Do I want to cash out at a specific net worth?
e Do I plan to pass these on to family or heirs?
e Do I want to scale up into bigger properties?
e Am I investing to support a retirement date or financial milestone?

&9 Investor Tip:
Most regrets we see come from investors who didn’t plan their exits until they were already
halfway out. Think long-term early.

ind Exit Option 1: Hold and Harvest
This is the most passive strategy: hold your property long-term and enjoy:
e Rent increases over time
e Mortgage payoff (or paydown by tenants)
e Tax benefits (depreciation, deductions)
e Refinancing opportunities as equity grows

In Georgia, holding rentals 10—15 years often results in 100%+ equity growth,
especially in growing suburban markets like Cumming, McDonough, and Woodstock.

Best for: Cash flow investors, retirement planners, legacy wealth
Pros: Simple, tax efficient, low transaction costs
X Cons: Requires patience, ongoing management or PM involvement



Exit Option 2: 1031 Exchange
A 1031 Exchange allows you to sell an investment property and defer capital gains taxes — as long
as you reinvest in a “like-kind” property.
Here’s how it works:
1. Sell your property
2. Identify a new property within 45 days
3. Close on the new property within 180 days

4. Use a qualified intermediary (Q.I.) to hold proceeds during the process

@ Georgia Use Case:
An investor in Henry County sold a $425K duplex and exchanged it for two single-family

rentals in Fayetteville and Stockbridge. He deferred $40K in taxes and increased his
monthly cash flow.
Best for: Growth-minded investors, consolidating portfolios, scaling

Pros: Tax deferment, portfolio upgrades, flexible reinvestment
X Cons: Strict timelines, must follow IRS rules carefully

g8 Exit Option 3: Cash Out Refinance
Need capital — but don’t want to sell? Use a cash-out refinance to access your equity.
You’ll get:

¢ A new mortgage (based on current appraised value)

¢ A lump sum of tax-free cash at closing

e Areset payment, typically at today’s rates

Example:
A home bought for $240K now appraises for $330K. With a $170K mortgage balance, the

investor refinances and pulls out $60K in cash — then uses that to buy their next deal.

Best for: Scaling without selling, BRRRR strategy, liquidity
Pros: Keeps asset, tax-free cash, retains long-term upside
X Cons: Higher monthly payment, dependent on rates and appraisal

## Exit Option 4: Sell for Profit (And Pay Taxes)
Sometimes, the simplest option makes sense: sell, take your profits, pay the taxes.

This works well when:



e The market is at or near a high

e The area is changing in a way that hurts future rentability
¢ You need to reallocate funds (retirement, kids’ tuition, etc.)

Capital Gains Taxes in Georgia:

You’ll pay federal capital gains (0-20%) and state income tax (~5.75%) on net gains —
minus deductions and depreciation recapture.

Best for: Cashing out, lifestyle changes, simplifying holdings
Pros: Liquidity, ease of exit, simplicity
X Cons: Taxable event, no ongoing income from that asset

Exit Option 5: Estate Planning / Legacy Transfer

For those building long-term wealth, planning for inheritance or succession matters:
e Consider placing properties in a trust
e Use an LLC with assigned member interests
e Create documentation (operating agreements, wills, powers of attorney)

e Speak to an estate attorney to structure your holdings wisely

@ Investor Reality:

Many Georgia investors wait too long to formalize a plan — and probate court becomes the
default. A simple estate strategy now can protect heirs and preserve wealth later.

Summary: Exit with Strategy, Not Surprise

Your exit plan should match your financial goals, lifestyle, and timeline

Georgia offers investor-friendly tools like 1031 exchanges and favorable cash-out options
Taxes matter — but can be managed or deferred with the right plan

We work with estate attorneys, CPAs, and 1031 specialists to help you exit smart

In the final chapter, we’ll recap your journey and equip you with tools, checklists, and a
smart action plan to move forward with confidence.
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Chapter 11: The Smart Investor’s Toolkit

Resources, Checklists, and Next Steps to Keep You Moving Forward

By now, you’ve learned what it really takes to succeed as a real estate investor in Georgia — from
strategy and financing to screening tenants and planning your exit.

But success isn’t about knowing everything upfront. It’s about taking intentional action, using the
right tools, and building a trusted team around you.

This chapter is your launchpad — packed with checklists, resources, and support systems to help you
move from ideas to income.



Quick-Start Checklist: Your First (or Next) Georgia Property
Use this as a roadmap when you're ready to buy:

~4 Define your investment goal (cash flow, appreciation, scale)
w4« Get pre-approved (conventional, DSCR, or other)
w4 Create a buy box (price, area, type, condition)

w4 Analyze 3-5 deals with real Georgia comps

w4 Partner with an investor-savvy real estate agent
w4 Make strategic offers (with contingencies)
Complete inspections and due diligence

Close with funding + landlord insurance in place
Prep for rental (cleaning, repairs, photography)
\4 Market, screen, and lease to the right tenant
Track performance and revisit goals quarterly

S888888300

*s Tools We Recommend

¢ Deal Analysis:
e DealCheck.io — property comparison and ROI calculator
e BiggerPockets Rental Calculator

¢ Property Management Software:
e Stessa — free expense/income tracking
¢ Avail — tenant applications and lease management
¢ Buildium - pro-level property management tools

e Legal & Lease Templates:
e Georgia Association of REALTORS® forms (if working with a licensed agent)
e Local real estate attorney for custom lease reviews

¢ Landlord Insurance Providers:

e State Farm, Foremost, Steadily, American Modern — ask for rental-specific policies

%3 Who to Have on Your Team (and When)
Real estate is not a solo sport — especially if you plan to grow. Here’s who you’ll want:
¢ Investor-focused real estate agent

¢ Lender who understands investment property financing


https://www.dealcheck.io/

e CPA familiar with rental property tax strategies

¢ Real estate attorney for contracts, leases, and estate planning
e Insurance agent offering landlord and umbrella coverage

¢ Property manager (if you plan to scale or stay hands-off)

¢ Contractors/handymen for recurring repairs and turns

Need referrals? We’ve built strong relationships across Metro Atlanta and can introduce
you to professionals we trust.

Questions to Revisit Every Year

e Does my portfolio still reflect my goals?

e Should I refinance, 1031, or cash out on any property?

¢ Do I have adequate reserves, coverage, and documentation?
e Is my team (PM, lender, CPA) still the right fit?

e What’s the next step that will move me closer to my goal?

Y Let's Stay in Touch
We’re not just your real estate team — we’re your long-term investment partners.
Follow us for new listings, local investing tips, and upcoming opportunities:
e Facebook / Instagram: [@CorbinRealEstateTeam]
e Email: hello@corbinteam.com

e Website: www.corbinteam.com

And don’t miss our Quarterly Client Appreciation Events — we’d love to meet you in person
and raise a glass to your success.



http://www.corbinteam.com/
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Final Thoughts: The Road Ahead

If you made it this far, you’re already ahead of 90% of would-be investors.
But what you do next matters even more.

Maybe your next step is analyzing your first deal.
Maybe it’s booking a call with a lender.
Maybe it’s pulling the trigger on property #3.

Whatever it is, we’re here to help — with Georgia-specific insight, grounded advice, and an
unwavering belief that real estate can change your life.

Let’s go make it happen.

— Ron & Addison Corbin
The Corbin Real Estate Team
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