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B About This Series

The Georgia Real Estate Essentials Series
By The Corbin Real Estate Team — Ron & Addison Corbin

Buying or selling a home in Georgia is a big decision—and for most people, it’s the biggest financial
move they’ll ever make. But too often, the process feels overwhelming, confusing, or just plain
frustrating.

That’s why we created this book series.

At The Corbin Real Estate Team, we’ve spent years helping Georgia families buy and sell homes
with clarity, confidence, and a winning strategy. These books are designed to give you straight answers,
practical advice, and a few inside tips—no sales fluff, no confusing jargon.

Each guide in the Georgia Real Estate Essentials Series focuses on a specific moment or challenge in
your real estate journey. Whether you’re buying your first home, prepping for a fast sale, inheriting a
property, or recovering from an expired listing, we’ve got your back.

We wrote these books to:
* Help you make informed, confident real estate decisions
» Show you exactly what to expect at every step
* Share the smart strategies we use every day with our own clients
* And yes—if it feels like a good fit, we’d love the chance to work with you too

This isn’t just another real estate guide. It’s a Georgia-specific playbook, written by two brokers who
live here, work here, and know how to get homes sold in your neighborhood.

Let’s get to it.
— Ron & Addison Corbin
The Corbin Real Estate Team
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Preface

Why We Wrote This Book

Because Real Estate Shouldn’t Be Confusing—Especially in Georgia

Real estate can feel overwhelming. Whether you're buying your first home, selling one you've
outgrown, or investing in your future, the process is full of terms, timelines, and decisions that most
people only encounter a few times in their lives.

Now add the complexity of Georgia’s fast-moving and diverse real estate market—Metro Atlanta, up-
and-coming suburbs, rural farmland, lake homes, condos, and historic neighborhoods—and it’s easy to
see why so many people feel unprepared.

We wrote this book to change that.

This isn’t a textbook, and it’s not a sales pitch. It’s a real-world guide designed to help Georgia buyers,
sellers, and investors make smarter, more confident decisions—from the first online search to the final
signature at the closing table.



We’re Ron and Addison Corbin, and together we lead The Corbin Real Estate Team. We’ve helped

hundreds of people just like you successfully navigate the Georgia market—and we created this guide
to help even more.

If you’re ready to stop guessing and start moving forward, we’re glad you found this book.
Let’s get started.

— Ron & Addison Corbin
The Corbin Real Estate Team
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Chapter 1
Understanding the Georgia Real Estate Landscape

Markets, Regions, and Trends That Shape Your Decisions

Before you dive into buying, selling, or investing, you need a clear picture of the playing field. Georgia
isn’t one big market—it’s a mix of many micro-markets, each with its own pace, pricing, and
personality.

Whether you’re looking for a bustling suburb, a quiet retreat, or a strategic place to build wealth,
understanding Georgia’s real estate landscape will give you the clarity and confidence to move
forward.




f&r Metro Atlanta: Fast-Paced, Diverse, and Always Evolving

The Metro Atlanta area is made up of dozens of unique communities, each with distinct offerings.
Whether you're looking for walkability, great schools, or modern new builds, there’s something for
everyone—but competition is strong, especially under $500K.

Some of the most in-demand areas include:

Cumming — A growing hotspot in Forsyth County known for great schools, lake access, and
suburban appeal. Cumming offers a strong mix of new construction, established neighborhoods,
and easy access to GA-400.

McDonough — A beautiful, historic city south of Atlanta with excellent value for the money.
McDonough combines charm with growth, offering newer subdivisions, great local businesses,
and strong community energy.

Alpharetta & Johns Creek — Top-tier schools and high-end developments make this a favorite
for families.

East Atlanta & Decatur — Hip, walkable, and loaded with character for those looking for urban
life with flair.

Marietta & Kennesaw — Well-established, family-friendly areas with solid school systems and
plenty of amenities.

Expect:

Homes to go fast—often with multiple offers
Weekend showings to fill up quickly

Pricing to trend upward year-over-year in many submarkets

&> Suburbs & Beyond: Space to Breathe, Room to Grow

If you're looking for more house for the money—or simply want a little breathing room—Georgia's
outer-ring suburbs and smaller cities are becoming more popular than ever, especially for remote
workers and growing families.

Emerging and established choices include:

Newnan — A historic downtown, new development, and easy I-85 access make this city a strong
contender.

Winder & Bethlehem — Growing communities with expanding infrastructure and retail.
Loganville & Covington — Quiet neighborhoods and access to both I-20 and Highway 78.

Carrollton, Jackson, and Jefferson — Strong school systems and room to roam.

These areas often feature:



¢ Newer construction with builder incentives
* Larger lots and less traffic

* Lower price-per-square-foot than the inner suburbs

, Rural Georgia: Charm, Acreage, and Opportunity

Prefer a little elbow room? Small towns and rural areas across Georgia can offer unmatched charm and
land ownership opportunities at reasonable prices.

Places like Zebulon, Rockmart, Greensboro, and Barnesville attract:
* Buyers looking for land or mini-farms
* Retirees escaping city life
* Remote workers seeking peace and privacy
Keep in mind:
* Internet and utilities vary widely
* Financing land or rural property may require specific loan types (USDA, lot loans)

* Appreciation tends to be slower—but steady

~~ What to Know About Georgia Market Trends

Wherever you’re looking, the following truths hold across the state:
* Spring and early summer are still peak seasons for both buyers and sellers
* Inventory is limited in the most competitive price points, especially under $400K
* Interest rates shift buyer behavior dramatically—staying informed matters

* Local wins—even within the same zip code, two neighborhoods can have vastly different
demand

Bottom Line: Local Markets Matter More Than Ever

Whether you're house hunting in McDonough, upgrading in Cumming, or relocating across the state,
the key to success in Georgia real estate is understanding your specific market—not just the headlines.

When you know:
* What buyers are looking for
* How sellers are pricing

* And where opportunity still exists



...you put yourself in the best position to succeed.

In the next chapter, we’ll tackle the biggest early obstacle for most buyers: getting financially
ready. From credit scores to pre-approvals to first-time buyer programs in Georgia, we’ll make
sure your money is working for you, not against you.
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Chapter 2
Getting Financially Ready

Lenders, Loans, and the Numbers That Shape Your Search
Let’s face it—real estate may be emotional, but your success starts with math. Before you tour a single

home or fall in love with a floorplan, you need to get your finances in order. That means knowing what
you can afford, understanding your loan options, and setting up your purchase for long-term success.

This chapter is your financial foundation—designed to help you buy smart, avoid common money
traps, and make lenders love you.

Step One: Know Your Credit (and Clean It Up If Needed)
Your credit score plays a major role in:

* The types of loans you qualify for

* Your down payment options

* Your interest rate (and ultimately, your monthly payment)
Here’s what most lenders look for:

* 620+ to qualify for many conventional or FHA loans



e 740+ for the best rates and terms
If your credit needs work:

* Pull your free credit report at annualcreditreport.com

* Dispute errors, pay down credit cards, and avoid opening new accounts

* Consider working with a credit counselor or asking your lender about a “rapid rescore”

i Step Two: Understand Your Down Payment Options

You do not need 20% down to buy a home.

In Georgia, popular options include:
* FHA Loans — 3.5% down; flexible credit requirements
* Conventional Loans — As low as 3% down for qualified borrowers
* VA Loans — 0% down for eligible veterans and active-duty military
* USDA Loans — 0% down for qualifying rural areas and income brackets

We also have local down payment assistance programs available through:
* Georgia Dream Homeownership Program
* Local housing authorities
* Nonprofits and credit unions

Pro tip: Some of these programs are area-specific, so it helps to work with an agent or lender who
knows the Georgia landscape.

w. Step Three: Get Pre-Approved (Not Just Pre-Qualified)

A pre-approval letter isn’t just paperwork—it’s your ticket to the negotiating table. In a competitive
market, sellers want serious buyers. Pre-approval shows:

* You’ve submitted financial documents
* A lender has verified your income and debt
* You’'re ready to move forward when you find the right home
Pre-qualification, on the other hand, is based on estimates—not documentation. Don’t settle for it.

Pro tip: Many Georgia homes, especially in hot markets like Cumming or McDonough,
receive offers within days. Pre-approval lets you move fast—and confidently.



https://www.annualcreditreport.com/

“+ What Can You Actually Afford?

Don’t let pre-approval be your only guide. Lenders might approve you for more than you're
comfortable spending.

Ask yourself:
* What’s my ideal monthly payment?
* Have I factored in property taxes, insurance, HOA fees, and maintenance?
» Will this payment still feel okay if life throws a curveball?

We help buyers create comfort-based budgets, not just loan-based ones. Owning a home should bring
peace—not pressure.

Il Don’t Forget Closing Costs
In Georgia, closing costs typically range from 2% to 5% of the purchase price. That includes:
* Loan origination fees
* Title insurance
* Escrows for taxes and insurance
* Attorney fees (Georgia is an attorney-close state)
* Inspection and appraisal costs

Some programs allow you to roll closing costs into your mortgage—or negotiate for the seller to cover
a portion. We’ll help you explore those options.

@, Choosing the Right Lender
Not all lenders are created equal. Look for one who:
* Specializes in Georgia loans
* Is responsive and transparent
* Offers a wide range of options
* Can explain your loan estimate line by line

Local lenders also tend to be more familiar with Georgia-specific programs and timelines—and are
often viewed more favorably by listing agents.




Ready Is a Strategy

Being financially ready doesn’t just improve your buying power—it makes your entire experience
smoother. You’ll feel more confident, move more efficiently, and position yourself as a serious
contender when it’s time to make an offer.

In the next chapter, we’ll walk you through the buying process step-by-step—from first showing
to final signature—so you know exactly what to expect at every stage.
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Buying in Georgia—Step by Step

From Online Search to Keys in Hand (and Everything in Between)
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Buying a home can feel like a whirlwind—especially if it’s your first time or it’s been a while. But
when you break it down into clear steps, it becomes less intimidating and a lot more empowering.

In this chapter, we’ll guide you through the full buying journey, from your first search to final closing
—highlighting the parts that matter most in Georgia’s market.

@, Step 1: Start with Your Search (Smartly)

Online platforms like Zillow, Realtor.com, and Redfin are great for browsing. But don’t let them be
your only source of truth.

Here’s what to keep in mind:
* Some listings are outdated or already under contract
» "Zestimates" aren’t appraisals (more on that later)

* Photos can hide flaws—or exaggerate features



Pro tip: Once you're serious, ask your agent to set you up with an MLS-based search. This gives you
real-time, accurate listings, including homes that are about to hit the market.

@ Step 2: Narrow Your Location
In Georgia, location drives everything—commute, schools, taxes, and resale value.
Ask yourself:
* Do I need easy access to I-75, I-85, or GA-4007?
* How important are schools or proximity to family?
* Am I okay with a longer drive if it means a bigger home?
Popular home-buying areas include:
* Cumming — Fast-growing, highly rated schools, family-friendly neighborhoods
* McDonough — A southern suburb with great value, new construction, and charm

* Peachtree City, Buford, Woodstock, Newnan, Loganville — All hot spots for different reasons
depending on your lifestyle

Step 3: Tour Homes (and Learn What You Like)

Once you’re pre-approved and focused, the real fun begins. You’ll start touring homes—and quickly
learn what matters most to you.

Look beyond the granite countertops. Pay attention to:
* Floorplan flow
* Natural light
* Storage space
* Noise levels (neighbors, traffic)
* Age of major systems (roof, HVAC, water heater)

We often recommend bringing a notebook or using your phone to jot down pros and cons—you’ll
thank yourself after the fourth showing in one day.

Step 4: Make an Offer
When you find the right home, it’s time to act. Your agent will help you:
* Analyze recent comps to guide your price

* Craft a competitive offer based on market conditions



* Set terms like closing date, earnest money, and contingencies
Common Georgia contingencies include:

* Inspection (typically 7-10 days)

* Appraisal

* Financing

* Clear title

In competitive markets (like many parts of Metro Atlanta), buyers sometimes need to move quickly—
and sweeten the deal with strong terms or flexibility.

Step 5: Due Diligence & Inspection
Once your offer is accepted, the clock starts ticking.
In Georgia, the due diligence period is your chance to:
* Inspect the home thoroughly
* Request repairs or credits if needed
* Back out for any reason (within that window)
We always recommend a general home inspection—and sometimes:
* Radon testing
* Termite inspection (WDO)
* Roof, HVAC, or foundation specialists if anything looks concerning

If issues arise, we’ll negotiate with the seller to address them fairly.

[ Step 6: Appraisal, Title, and Lending
Your lender will order an appraisal to ensure the home is worth what you’re paying.

If it appraises at or above contract price—great.
If it comes in low, we may need to:

* Renegotiate the price
* Ask you to cover the gap
* Challenge the appraisal with comps

Meanwhile, your lender finalizes your loan and a closing attorney (required in Georgia) ensures a clean
title. You’ll also secure homeowners insurance and prepare your final financials.




# Step 7: Closing Day
You’ll meet with your closing attorney to:
* Review and sign final loan and ownership documents
* Wire any remaining down payment or closing funds
* Receive your keys!
If everything goes smoothly, this is the day you officially become a homeowner.

Closings typically take 60—90 minutes and are usually done in person at the attorney’s office. In some
cases, remote options are available.

&= Step 8: Move In and Celebrate
Congratulations! You did it.

We’ll give you a full post-closing checklist (changing locks, setting up utilities, filing your homestead
exemption, etc.)—and we’re always a call or text away if questions pop up later.

Coming Up Next: Chapter 4 — Selling in Georgia—What to Know
Whether you’re selling your current home to buy your next or planning ahead for a future move, we’ll
break down what Georgia sellers need to know to price, prep, and profit smartly.
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Chapter 4
Selling in Georgia—What to Know

Smart Strategies for Timing, Pricing, and Closing the Deal

Selling a home isn’t just about putting up a “For Sale” sign and waiting for offers. It’s about preparing
strategically, pricing accurately, and navigating every stage of the process with confidence—especially
in a dynamic market like Georgia’s.



Whether you’re upgrading, downsizing, relocating, or just testing the waters, this chapter will walk you
through the selling process from start to finish—and help you avoid the most common mistakes along
the way.

%L Step 1: Timing Your Sale
When’s the best time to sell in Georgia?

While homes sell year-round, spring and early summer tend to bring the most buyer activity. Families
want to move before the new school year, and the weather helps homes show better.

That said, your personal timing matters more. If you're ready to move and prepared to price correctly, a
well-marketed listing can sell in any season.

§ Step 2: Pricing It Right From the Start

Price is the single most important factor in attracting serious buyers—especially in today’s market
where buyers are more informed than ever.

Common pricing mistakes:

* Overvaluing your home based on emotional attachment

* Chasing outdated “Zestimates” that don’t reflect current trends

* Comparing to homes that aren’t truly similar (in age, size, or condition)
Smart pricing includes:

* Reviewing recent sold comps in your neighborhood

* Considering current active competition

* Factoring in your home’s upgrades, layout, and condition

* Understanding how appraisals may impact offers

We’ll help you balance top-dollar strategy with real-world expectations—so you don’t just list your
home, you sell it.

Step 3: Preparing Your Home to Show

First impressions matter. Even if your home has “good bones,” buyers want to see clean, clutter-free,
move-in ready spaces.

Recommended prep includes:
* Deep cleaning (or hiring pros to do it)

* Decluttering and depersonalizing



* Touch-up paint and minor repairs
* Boosting curb appeal (fresh mulch, tidy lawn, clean windows)

Bonus tip: Staging (even just light, strategic touches) can significantly increase perceived value. We
also offer virtual staging for vacant homes or those that need a visual refresh without the physical
overhaul.

wen Step 4: Marketing That Works
Your home deserves more than a cell phone photo and a listing description that says “Won’t last long!”
Here’s what a full marketing package includes:

* Professional photography

* Compelling listing description tailored to your home’s best features

* MLS listing with full syndication to sites like Zillow, Redfin, and Realtor.com

* Social media ads and reels

* Agent-to-agent marketing to spark early interest

Our goal isn’t just exposure—it’s creating excitement.

# Step 5: Showings and Negotiations
Once your listing is live, showings begin. We’ll:
* Coordinate appointments to minimize disruption
* Gather feedback from buyers and agents
* Keep you updated on interest, activity, and market response
When offers come in, we’ll help you compare not just price—but terms:
* Buyer’s financing type
* Inspection and appraisal contingencies
* Closing timeline
* Concessions or repair requests

A higher offer isn’t always the best offer—and we’ll help you spot the difference.

Step 6: Inspections, Appraisals, and Closing Prep
Most buyers will order an inspection. Don’t panic—this is normal. Common requests include:

* Minor repairs (leaks, outlets, trim)



* HVAC or roof servicing
* Pest treatments or radon mitigation
We’ll guide you on what’s fair to negotiate—and when to push back.

Appraisals come next. If the appraised value matches or exceeds your contract price, great. If not, we’ll
renegotiate or work with the buyer to find a solution.

4’ Step 7: Closing Day

In Georgia, closings are handled by a real estate attorney, not a title company. You’ll:
* Sign your closing documents
* Pay off your mortgage and any remaining fees
* Hand over the keys (often after final walkthrough)

Once everything is recorded, the buyer takes ownership—and you’re officially on to your next chapter.

Selling Smart = Less Stress + More Profit

When you take the time to prepare, price, and present your home correctly, you set yourself up for
faster offers and better terms. And with a local agent guiding you through the process, you won’t miss a
single step.

In the next chapter, we’ll talk about working with agents—how to choose the right one, what
they actually do, and when it might make sense to go it alone.
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Chapter 5
Working With Agents (and Knowing When to DIY)

Representation, Strategy, and the Smart Way to Choose

Let’s be honest: not everyone wants to work with a real estate agent. And we get it. Maybe you’ve had
a bad experience in the past. Maybe you’re trying to save money. Or maybe you’re just a DIY kind of
person.

But whether you’re buying or selling, having the right agent can make a huge difference—not just in
how much you profit or spend, but in how confident and protected you feel along the way.

This chapter breaks down what real estate agents actually do, when you might want to go it alone, and
how to choose a professional who’s truly on your side.

%9 What Does a Real Estate Agent Really Do?

A great agent doesn’t just open doors and write offers. They:
* Help you set realistic goals and expectations
* Analyze pricing, comps, and trends

* Market your home to the right audience



* Guide you through legal paperwork and timelines
* Negotiate on your behalf
* Solve problems when things go sideways (and things do go sideways)

In Georgia, your agent is often your first line of protection—especially since this is an “attorney
close” state where legal documentation must be precise.

%> Buyer’s Agent vs. Listing Agent
There are two main types of agents in every deal:

* Buyer’s Agent: Represents the buyer’s interests. Helps with showings, writing offers, due
diligence, and negotiation.

* Listing Agent: Represents the seller. Markets the property, manages offers, and works to get top
dollar.

If you're a buyer, your agent is usually paid by the seller through the listing agreement—so you get
professional help at no direct cost.

If you're selling, your listing agent typically splits commission with the buyer's agent, but a good one
helps maximize your net proceeds by pricing, prepping, and negotiating effectively.

‘s When DIY Might Work
There are rare situations when selling or buying without an agent could make sense:
* You’re selling to a family member or close friend
* You’'re an experienced investor or licensed agent yourself
* You're buying new construction and feel comfortable managing it solo

But even in these cases, we strongly recommend hiring a real estate attorney to review contracts and
protect your interests.

For most buyers and sellers, trying to DIY the process means:
* Missing critical legal details
* Getting overwhelmed by paperwork
* Undervaluing your home—or overpaying for one

* Losing time, money, and leverage

@, How to Choose the Right Agent

Not all agents are created equal. Look for someone who is:



Local and understands the Georgia market (and your specific city or county)
Responsive and communicates clearly
Strategic, not just “salesy”

Backed by experience, tools, and a proven team

Ask questions like:

How many homes have you sold in this area?
How will you market my home (or help me find one)?
What’s your process for pricing, offers, and negotiations?

How do you communicate throughout the process?

At The Corbin Real Estate Team, we believe in education first. Our goal is to empower you—not
pressure you. When you’re ready, we help you move forward with clarity and confidence.

The Right Agent = A Real Advantage

In a competitive, evolving market like Georgia’s, the right agent doesn’t cost you money—they save
you money, time, and stress.

In the next chapter, we’ll explore specialty property types—like new construction, condos, and
land—and what you need to know if your dream home doesn’t fit the typical mold.
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Chapter 6
New Construction, Condos, and Land Deals

What You Need to Know When the Property Isn’t a Traditional Single-Family Home

Not every home in Georgia fits the classic mold of a brick ranch or two-story in a subdivision. Maybe
you're drawn to the sparkle of a brand-new build, the simplicity of condo living, or the dream of
owning acreage to build your future.

These types of properties offer unique opportunities—but also come with their own quirks, rules, and
risks.

In this chapter, we’ll break down the key things you need to know when buying new construction,
condominiums, or raw land in Georgia.

New Construction Homes: Shiny, Modern, and Full of Fine Print

Georgia’s booming suburbs—especially in places like Cumming, McDonough, Loganville, and
Dallas—are filled with new construction neighborhoods offering everything from townhomes to
custom builds.

The pros:

* Everything is brand new (appliances, roof, HVAC)

* Fewer repairs or surprises after move-in

* Energy efficiency and builder warranties

* Incentives like closing cost credits or design upgrades
The cons:

* Base price # final price (upgrades add up fast)



* Builder contracts often favor the builder
* Timelines can shift unexpectedly
* Less room to negotiate—unless you know how

Pro tip: Always bring your own real estate agent when buying new construction—before
you walk into the model home. Builders pay the agent’s commission, and you’ll get expert
advice and negotiation support from start to finish.

Condos and Townhomes: Low-Maintenance, Higher Rules

In Metro Atlanta and growing suburbs, condos and townhomes can be a great option for first-time
buyers, downsizers, or those who want low-maintenance living.

What to love:
* Less yard work or exterior upkeep
* Lower purchase price than single-family homes (in many cases)
* Amenities like pools, gyms, or gated access
What to watch out for:
* HOA dues that impact affordability
* Restrictions on rentals, pets, renovations, or even parking
* Shared walls and limited privacy
* Financing limitations (especially for FHA or VA loans)

Before buying a condo, always review the HOA rules, budget, and resale history. We help you dig
into the details that matter—not just the countertop colors.

, Land and Lots: Dream Big, Plan Smart

Whether it’s a few acres for your dream home or raw land for future development, land can be an
incredible investment—>but it requires serious due diligence.

Key questions to ask:
* Is the land zoned for what you want to do?
* Does it have access to utilities (water, sewer, electricity)?
* Will you need to clear trees, grade the site, or install a septic system?
* Are there flood zone or environmental restrictions?
Financing land is different, too. Most traditional mortgages don’t cover raw land. You’ll likely need:

¢ A land loan from a local lender or credit union



* More money down (often 20%—30%)
* A construction loan if you plan to build soon

We’ll help connect you with lenders who understand Georgia’s land market—and walk you through
every survey, soil test, and plat map.

@9 Specialty Properties Require Specialist Support

If you're buying new construction, a condo, or land, it's essential to work with a team who knows the
ins and outs. These aren’t just homes—they're legal puzzles, timeline challenges, and long-term
commitments.

We’ll help you:
* Understand builder contracts
* Decode HOA documents
* Navigate zoning and land use rules

* Make smart decisions based on real Georgia experience

In the next chapter, we’ll shift gears to real estate investing in Georgia—covering flips, rentals,
and long-term wealth strategies that local investors use every day.
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Chapter 7
Investing in Georgia Real Estate

How to Build Long-Term Wealth Without Guesswork

Real estate is one of the most powerful tools for building wealth—and Georgia offers a range of
opportunities for those ready to invest smartly.

From rental properties in high-demand suburbs to flip projects in up-and-coming areas, investing in
Georgia real estate doesn’t require a million-dollar bankroll—but it does require strategy, local insight,
and a long-term mindset.

In this chapter, we’ll walk you through the basics of getting started, key investment types, and what
makes Georgia a uniquely strong market for investors at every level.

B Why Georgia?

Here’s why real estate investors (local and out-of-state) are flocking to Georgia:
* Strong population growth—especially around Metro Atlanta
* Affordable entry points compared to other major metros

* Steady appreciation in both urban and suburban areas



* Landlord-friendly laws
* Thriving job markets in sectors like tech, logistics, healthcare, and film

Cities like McDonough, Cumming, Douglasville, Athens, Warner Robins, and Savannah are among
the most active for investors seeking both cash flow and appreciation.

@#% Investment Strategy 1: Buy-and-Hold Rentals
Buy-and-hold is one of the most popular (and proven) wealth-building strategies.
Here’s how it works:

1. You buy a property—often a single-family home or duplex.

2. You rent it out to long-term tenants.

3. The rent covers your mortgage, taxes, insurance, and maintenance (with some leftover as cash
flow).

4. Over time, the property appreciates and builds equity.
What to look for in a rental property:

* Solid, predictable rent range for the area

* Low maintenance needs

» Safe neighborhood with low vacancy rates

* HOA rules that allow long-term rentals

Tools like Rentometer, Zillow Rental Manager, and local property managers can help estimate market
rents before you buy.

*s Investment Strategy 2: Fix-and-Flip

The flip game is still alive—but it's not what you see on HGTV.

Success depends on:
* Buying below market value (often distressed or off-market properties)
* Accurately estimating repair costs
* Managing contractors and timelines
* Knowing your ARV (after-repair value)

Popular Georgia flip zones include older homes in:
¢ East Point, Lithonia, Mableton, Forest Park

* Smaller towns near job corridors like I-85 and GA-400



Flipping can be profitable—but risky if you underestimate costs, over-improve for the area, or
misjudge resale values.

Investment Strategy 3: BRRRR (Buy, Rehab, Rent, Refinance, Repeat)
BRRRR combines the best of both worlds: flipping and rentals.

1. Buy undervalued property

2. Renovate to increase value

3. Rent it out

4. Refinance to pull out your equity

5. Repeat with the next property

Used wisely, this strategy lets you recycle your initial investment multiple times and build a portfolio
quickly.

You’ll need:
* A good lender who understands investor refis
* Solid tenant screening and property management

* Cash reserves to handle early expenses

+ Financing Your First Investment
Investment loans are a little different than primary residence loans. Expect:
* Higher down payments (15%—-25% for most investor loans)
* Stricter credit and income requirements
* Higher interest rates
Options include:
* Conventional investment loans
* DSCR loans (based on rental income, not your personal income)
* HELOC:s or cash-out refinances from your primary residence
* Partnerships or private funding

We can connect you with investor-friendly lenders across Georgia.




@) Pro Tips for Georgia Investors

* Understand local landlord-tenant laws — Georgia is generally landlord-friendly, but each
city can have different requirements (especially with short-term rentals).

* Build your team early — Agent, contractor, lender, property manager, CPA.
* Don’t skip inspections — Even if you plan to renovate.

* Think long-term — Appreciation, equity growth, and tax advantages are what build true
wealth.

22 How We Help Investors
Whether you're buying your first rental or expanding a portfolio, we can help with:
* Identifying high-potential areas
* Running rent and resale comps
* Accessing off-market or investor-only listings
» Connecting you to the right lenders, inspectors, and contractors

We’ve helped investors at all levels find, fund, and finish successful deals—and we’d be happy to do
the same for you.

In the next chapter, we’ll take a step back and look at common real estate mistakes that Georgia
buyers and sellers often make—so you can avoid them before they cost you.
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Chapter 8
Avoiding Common Mistakes

Real-World Lessons to Save You Time, Money, and Regret

In real estate, mistakes aren’t just frustrating—they’re expensive. A rushed decision, an overlooked
detail, or an emotional reaction can cost you thousands or derail your entire plan.

The good news? Most of these mistakes are completely avoidable—if you know what to look out for.



In this chapter, we’ll walk through the most common missteps we see from Georgia buyers and sellers
—and how to avoid them with confidence.

Mistake #1: Letting Emotions Run the Show

This is your home, your future, your money—we get it. But when emotions drive decisions, logic often
gets left behind.

Buyers fall in love and overpay.
Sellers take low offers personally.
Negotiations stall because someone wants to “win.”

Avoid it by:
» Staying focused on your goals, not your feelings
* Letting your agent be the buffer (especially in tense negotiations)

* Seeing your home (or potential home) as an asset—not a trophy or a test

£ Mistake #2: Bad Timing (Or No Timing Plan at All)

Real estate timing matters, especially in Georgia’s seasonal market. Buyers sometimes wait too long for
“the perfect house.” Sellers sometimes list at the worst possible time—or don’t factor in how long it
takes to prep and close.

Avoid it by:
* Starting early and building a plan (even if you’re months out)
* Being realistic about your timeline (and potential delays)

* Aligning your purchase and sale dates if you’re doing both

< Mistake #3: Forgetting About All the Costs

It’s not just about the purchase price or sales price. Buyers often forget about:
* Closing costs (2%—-5%)
* Moving expenses
 Utility hookups, furniture, and early repairs

Sellers overlook:
* Commissions
* Repairs and staging

e Title fees and transfer taxes



Avoid it by:
* Working with your agent and lender to create a true cost estimate
* Asking questions before you sign anything

* Building in a financial buffer—things almost always cost more than expected

4+ Mistake #4: Skipping Inspections or Skimming the Fine Print
Whether you’re buying or selling, a rushed or sloppy deal can lead to surprises after closing.

Buyers sometimes skip inspections to win a bidding war—then get hit with hidden repairs. Sellers
sometimes assume their home is “fine,” only to be blindsided during due diligence.

Avoid it by:
* Always getting a professional home inspection
* Reading your contract carefully (or having it reviewed by your agent or attorney)

* Disclosing everything honestly as a seller (Georgia requires it!)

. Mistake #5: Overpricing (or Underpricing) Your Home
Overpricing your listing might feel like you’re “leaving room to negotiate”—but it usually leads to:
* Fewer showings
» Stale listings
* Price drops that look reactive, not strategic
Underpricing might cause you to leave serious money on the table.
Avoid it by:
» Using real comps and recent data—not guesses or emotions
* Listening to honest agent feedback

* Understanding buyer psychology and appraiser limits

@, Mistake #6: Choosing the Wrong Agent—or No Agent at All

Not all agents are created equal. And going it alone doesn’t always save money—it often costs you
more in the end.

Some agents are great marketers but weak negotiators. Others are part-time or don’t know your area.
The wrong match can leave you feeling unsupported or misinformed.

Avoid it by:



* Interviewing agents and asking the right questions
* Choosing someone local, experienced, and responsive

* Looking for a track record—not just a pretty business card

%) Smart Moves > Regret

Mistakes happen—but most can be avoided with:
* A good plan
* The right support team
* And a willingness to ask questions

You don’t have to know everything. You just need someone in your corner who’s done it all before.

In the next (and final) chapter, we’ll talk about what comes after closing—moving in, settling in,
and staying connected to the resources and support you need to enjoy the journey long after the
deal is done.
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Chapter 9
Moving In, Moving On
What Happens After Closing (And Why It Still Matters)

The deal is done. The keys are yours. Or maybe, the home is officially sold and you’ve just handed
them over. Either way, closing day isn’t the end of the story—it’s the beginning of your next chapter.

Whether you’re unpacking boxes, saying goodbye to a house full of memories, or starting fresh in a
new zip code, there’s still a lot to consider once the papers are signed.



This chapter will help you settle in (or move on) with less stress, fewer surprises, and a clearer head—
and it’ll show you why staying connected to your real estate team still matters long after closing day.

¢ For Buyers: Now That You're In...

There’s nothing quite like crossing the threshold of your new home for the first time as the official
owner. But before you kick your feet up, there are a few things you should tackle first.

Post-Closing Checklist:
* Change the locks (you never know who still has a key)
» Transfer utilities (water, power, gas, trash, internet)
* Set up security, if desired (camera doorbells, alarms, etc.)
* Locate the main water shutoff and breaker panel
* Register appliances and HVAC warranties

* File for your Georgia Homestead Exemption
(Available in most counties—can lower your property taxes)

Don’t forget to update your address:
* USPS mail forwarding
* Driver’s license and voter registration
* Bank accounts, subscriptions, insurance policies

Need recommendations for plumbers, painters, or pest control? Reach out—we know a few great ones.

@ For Sellers: Wrapping It Up Gracefully
Even if you’re not in the house anymore, you still have a few loose ends to tie up.
Seller To-Do List:

* Cancel or transfer your homeowner’s insurance (after closing)

* Cancel utilities (and don’t forget trash/recycling)

* Update your mailing address

* Keep digital copies of your closing statement for tax season

* Notify your CPA if you made a large gain on the sale (especially if it was not your primary
residence)

Leaving a short welcome note, garage door remotes, or a list of helpful info for the new buyer (like
trash day or wifi providers) is a classy touch—and often appreciated.




Staying Connected to Your Real Estate Team

We don’t believe in “one-and-done” relationships. Whether we helped you buy, sell, or both—we’re
still here.

At The Corbin Real Estate Team, our clients become part of our community. That means:
* You can text us anytime with real estate questions
* We’ll keep you in the loop on market trends, home values, and Georgia updates
* We’d love to help your friends and family, too—if you send them our way

And hey—we also throw a pretty great Quarterly Customer Appreciation Event. It’s our way of
saying thanks and keeping our network strong.

@9 Real Estate Is a Journey—Not Just a Transaction

Maybe this was your first move. Maybe it was one of many. Either way, you just navigated one of the
biggest financial decisions of your life.

That deserves more than a handshake and a file folder. It deserves clarity, confidence, and a team that
still shows up even after the deal is done.
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Closing Thoughts
You’re Not Alone

Whether you’re a buyer, a seller, an investor—or someone still figuring out your next step—just know
this:

You don’t have to guess. You don’t have to go it alone.
And you don’t have to wait until your next move to reach out.

We’re here whenever you need us—no pressure, no rush. Just real support for real people in the real
estate world.

Thanks for reading.

— Ron & Addison Corbin
The Corbin Real Estate Team
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